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 REALTY GROUP |
St. Louis Total Market Overview / Key Market Statistics Definitions

ActivelListings: Active listings in MARIS (MLS) for Saint Louis Coty

Pendings: Listings which have received and acceptable offer faobuyer and are on the way to
closing

Pendings (last 30 Days): Quick measure of most recent sales activity over immegast 30 days.
Pending Ratio: Pendings / Active Listings (by price range)

Market Velocity: Measure of amount of days needed to sell existing listiventory (based on most
recent 30 days pendings). Higher number is indicator of weslkmesarket (or price range).

Expired Listings: Listings which have been 'rejected by the market' irpts¢ six months. This is a
rolling six-month (we calculate by going back 180 days frioendate of the report) set of listings which
were listed for sale and 'rejected’ by the market hadsellers decided to pull or withdraw them and
take them off of the market.

Closings: These are homes which were listed for sale, receinéd#ter and closed with a new buyer.
This is a six-month rolling total (180 days back) of all lesmsold.

Sold/Mo: Number of houses sold over six month (180 day period) / 6

Months Inventory: Active Listings divided by Sold/Month. Note: Althoughamy months of
listings show for any price range, the average days on marketrmally significantly lower. This is
due to the fact that there are normally a substantiauatmof homes that are mis-priced or grossly
overpriced. Days on Market is driven by the homes thatligtsell vs. Mos. Inventory.

Price Reductions (Past 7 days) The number of price reductions on alistvegs in the past 7 days.

Average List / Sold Price : These are the Weighted averages for all homes thatdwdd in the past
180 days. MLS data calculated for the average list and gate for every home sold in the respective
price range and then the overall average is calculated éom#rket as a whole using the relative
percentage volume for each price range.

List to Sales Ratio: Average List Price/Average Sales Price. This aveshgevs that for all price
ranges only well-priced homes are typically selling; andcfose to 2 or 3% of list priceNote that
each additional column shows that this ratio declines aBdlge on Market (DOM) increases with the
number generally lower for each successive 30 day peritichef Special Note: The ratio in some
price ranges jumps back up for the 120+ days on market dulatgea number of new construction or
builder listings where they are entered into the MLS beflore they are completed.

As such, the days on market start early yet they sell foratesg to list as the builder is not seen as a
resale with a large number of days on the market (géynéayer agents and their buyers look at very
high days on market- (more than 120 days on the markefeahthat something must be wrong with a
home- unless they can see price adjustments during the margetiog)). That said, buyers drive
activity and which homes are shown with over 80% of buyer<lsegr for homes on the Internet
today. The number of days on the market is NOT visibleutgers from Realtor.com, STLToday and
other websites.
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The Cottrell Index

This index is designed to provide a single reference number, nehiwed monthly, that will quickly
allow a user to determine market direction as well asri@uat of the direction year over year. The
index is determined by first taking the number of newnlggiin any given month (e.g. November) and
dividing by the number of sold listings in that same monithat % is then compared to the same
calculation from the year before with the index value sé08twhen the % change year over year is
equal to zero. A value of 90, for example would implgtithe market is down by 10% while a value of
105 would imply a year over year change in direction of up 5%até of 100 would imply a flat
market with no relative change over the same month in tiveopeeyear.

We believe that the Cottrell Index will become a refeeesiandard as it provides the same relevant

data that a wall-street investor or professional ahakgsild want to know when looking at same store
sales for a given month year over year for a company sudratid/art, Dell or Macy's.
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